
L YOU can play the moat difficult composition ever written,
irrespective of whether you understand music or not, on the

Pianola-Piano
You can play with the perfection of technique equalled by

no living pianist.
The wonderful expression fevers found only on the Pianola

Piano enable the merest novice to play with the expression and
feeling of the great master.
Come in and play the Pianola Piano yourself.only
in that way can you fully appreciate its qualities.

Walter D. Moses & Co.
103 East Broad Street.

Oldest Music House in Virginia and North Carolina.

NEW YEAR'S HUNT
PROVES SUCCESS

Despite Heavy Going, Large
Field Follows Hounds at

Brisk Pace.

Tu» L»»«p Him hounds met at Pine Camp
yesterday aft»riroon> for the u*i**l Waal
Tsar's run Thai >iunt l< on* of the moat
MUw-tlve of Uie season, and la i;mm lock¬
ed forward to with Interval. au>l u« u | a

number of flweata are In attendance, and
5 aaterday'a run na ia> ex/ «ptlon. UM
k>u«tt ul the atienxxju were Count vun <Jen
mint-ran, oe Berlin. '>nuiu. and B M
Wflla. of Kin* an<1 Much to th. rsnrat <>'

the Lianj, Hud members tOa BUtlatil Hun'
of Petersburg, nu prevented from eo<n!na
ever and a^artleepatlae' In rh- run.
Tbr toteres*. In yaatrrdsr'* Munt waa mark-

*xl. liiuvlos an Irirnairi over the u"t meet,
a lame runOna-ent oa horaabeck and In au
uaraoWlee bei0*7 out to aaa the hunt atari
efi aad watch It roin various point* of u.«

read T4ia run aaa .'aat arel exoltlaa from
sasrt t/ ftrdab. and thourh the weather eon-
datluoe were excellent the fjoin«; «u vary
«See» I
ytaewa Predertcka and Mary Austin Camp-

ban. bod c.avor ixxiuc horsewomen, war* ]
Ike otr.y .-nanubeia oi rha fair aez to to.low
r»Taur>eeat the run.
The ?rat eaaa was la McDonald's, and the!

jarrundi Oodja« readily led U>e (leid at a

furious jsace through ChtdU'i and Cblldrer *
'

to Brook Road, through Lakeald«. Blooen-'
ir.gdaaV. Bryax Park. Morrtsun'ii llurh i to
Broad Street Road far a abort check. The
run was owaUaued to Woatbamptoo Park
ta tbe Country <"lub. about eifbt r.: i

.arhore a leaax crowd on th- por- lie^ an 1 I
B*M enjoyed a apeetucular nnWh uvtr the"'
imrtpm In front st the crubhou*e
Trwac rid!:.* wer- W. O. Young. 11. P. j

JM.. oa UvarUuid. H C Beat'.ie. Jr. sal
SfleJi-0*Tbne: E B .-.ytnor on Her Or**-:
.Fames W. Grave* on Uigl".sper¬
rte on Laaatburg Boy. J.-.v. While on Itoa
1 Tinea alias PrederVuka ramp**-.! on Lady;
Mlas Mary Austin '"anrpo-.i an mWy; RueTh
. «.mvbeU or, L1a»it.'oot. W. B SS hnor on
Baby; J. R J. Anderson oa Puaaalln. B. M
West on Pauline; "'apia.n lD--d«e» on Ron
Ron CniSaS Van Oeotnicc ren en Oray Boy

aan Thornton on OBtSB

TIMES-DISPATCH
BOWLING LEAGUE

The V and the Uoaotype im.hi. of
The Tiroes-r>!ep**ch I/eague. played their
ftnfai ruoc fur Lbs first ha? of tr.e aeaaor.
at she New-port Alleys last night The
Makeup« In a «-wrrlaon Balag e-*rrtured (ro
nut of Shre« fames. t*ura« p ave j .-

Isasrua for.-n. and put up a nice total. The

* 2 Tots'
Burks .-ass l«s 1T» SBt
Boae. . fff 1« ast
waiia ._.uo ua la *ts

1 3 : Total
Sfas.i.risn .MS 1st I*. CS
Mtfott .ia) us n id
Herfen .a.Ml IS U -Sit

Totals

FARRELL WILL
TALK LO CHANCE

Meeting of Two Scheduled for

Chicago About January 7.

Expect Agreement.
X» «r York. Ja.-r.aM-y 1 .TOe nueatioa

wnecher J-*r».,k ('bane* wil. r,.a tti. New
Tork AOwnin lawsue Ilaa.-be... i.'.jh Uli»
year may ka settled nd! Tuesday. F"raiik
Fwrrell. wsner of the New Vork c'tab, to-

da.y rv.el.ed u telncnun from < 'hance in re¬

ply to one tie aent aat Saturday uk»( tot
h meeting in i'hlcaso In hla a." «wer 'iiati« .¦

.aid ht wwual Me I/O» Arge <» January 4
and asrised in ('hUaso tiir»# da}»- iat-r.
Mr Karrt-;! r, no'in'-ed he would leave thJa

city for Chl-aco Monday afternoon. He raid
he «xpeete<i to nlfn <.'raan<« without a hitch
of any Und. and looks forward to Cfcaj ¦

arrival here t,y rrud February to take .Vild

CROSS COUNTRY
ISIP ON WAGER

Mr. and Mrs. Dick Ridgeley
Riding Mexican Mustangs

Across Continent.
TraT~.in« from rtmm to /-oast to win ».". HO".

Mr and Mm. RMt KkhfeHr. of Vew York

City, better knwwn at the patrwoi of the

'oianJmi, 1/iSnn and Rex nv>vinjr-pi.;ure
fllma houses aa "Cieo and Drt " are spend¬
ing «Fitial day* Is Richmond, havlna tin-
ixned at**;; l.ä«u rni.«« of their croaa-coun-
try trtp
They ha.-* agreed to cr>a§ I he country

within a ti'.ea t*rn«\ and ar» to ride the
ortfioa. aoraes on tlie entire trip I: ore of
The boraw.e !s disabled or dlea on the trtp
they will loae the amount offen-d for tba
trip Mr and Mm. Kld*».y are ridln« M»»l-
can ponies, and are making their mma) a

urefy. but are several hundred tnlies ahead
of tüelr schedule.
To raise fur.da for their pro .-ietoru during

the trtp Mr and Mna Rlda*:>- arrange to

present ir>o-inr-pi<'tare». m wrdoh Mrw.
Rl.fi.-elv participated, and Mr RM*e.'y laa><
turea on the pl'-tjr»a It 1» probahie that
they will be ae»n at one of the local play
houses during their week or ten days ataj
In Rkhawjrji. They «vi aieo make Alme for

cnpatuea whirr. (fee* repreaeat walls
on the to-jr.

HERMITAGE GOLF CLUB
twelve and under.

R. H. M«ade made the beet anore yeat^r-1
day in Uie New Tear's tournament at the!
HermJtage Oolf (,S«d> in the ft rat iaaav which
Included aj: pJayers wtLh a handicap of
t*e*re and under.

In the ü'xnd cta»». whi- h inetuded a;l
piayera witr. a handicap over aaSJSrVe, ES.
I. \ford made the bean aoore, waning the
aecood ertaa. a

A -arac nuroaer of fo.:*ra were out.

Houses
Without
Chimneys
YOUsee them

often. the
builders' and
contractors'
shacks . the
temporarybuild-
ings for every
sort of purpose.
Almost invaria¬
bly they are

and comfortable in
by the

ERFECTIO]Wherever far-
or ordinary

stoves cmnnot be used,
or wherever ordinary heat is not sufficient.there you
find need for one of these handy Perfection Heaters.

If voo'ee a house without a chimney, or a cold
spare room, or a balky furnace, you will appreciate the
Perfection Heater.
Made vntb nickel trimming* (plain steel or enameled rarqnoiao-

blee drama). Ornamental. Inexpensive Laets for yeara
Easily moved from place to place. At dealers everywhere,

STANDARD OIL COMPANY

Shoreham Hotel Company
Announces the Opening

SHOREHAM HOTEL
H Street Northwest, at Fifteenth Street.

WASHINGTON.

_ Saturday, January 4, 1913
I in the afternoon at 4 o'clock.

W. H. BARSE, Manager

HUROLE BEATEN
BY 6E0. HERBEBT

Baltimorean Wins First Fall De¬

cisively, but Loses Re¬
maining Two.

After winning the first fell in com¬

paratively easy fashion with a ham-
merlock in Juet nine and a hilf min¬

utes. Youug Hurdle, th« Baltimore
boy. who iiug been trailing George
Herbert fur eeveral months asking for
a match on the mat, iost the bjul be-
tween the two at the City Auditorium,

j Herbert gaining the last two throws.
Kg j .trticular title was at stake; It was

I merely a case of trying to determine
which of the two was the better boy,
and Herbert won.

Aa a preliminary. Walt Kvana and
Young Casselman entertained the audi¬
ence with fifteen minutes of exbtbltl>n
wrestling, the end coming without a

faJI having been obtained.
After viewing the house. Hurdle at

first resufed to go on, but Herbert
"greed to make up any deficit between
what the box office showed and the
guarantee demanded by the Baltimo¬
rean. When they got together Hurdle
appeared t > outweigh the local boy by
nhOBl ten pounds, though the agree¬
ment*.at least, the published agree-
on nts--said that both were to weigh
in yesterday afternoon at 3 o'clock at

|S| pounds. This little detail was evi¬
dently overlooked.

'Jalnir.g a hammerlock after more !
tli ia nine minutes >f »parring, Hurdle
einaMSl Herbert's shoulders to the mat.
A wait of ten minutes brought them
back to the centre of the mat. and
Herbert won the fall with a further
Nelson in twelve a&d a half minutes.
Another intermission of ten minutes
followed Using a further Nelson and
a hammerlock, the lical grappler won

the final fall and the match.
After the conclusion of hostilities

Hurdle asked for a return match for
a side bet and the winner to take all
of the gate receipts. Herbert followed
with an announcement that be had re¬

tired from the mat and would devote
the rest of his time to the boxing
yams.
The small house enjoyed the engage-

menu and the conclusion generally
reached was that while Hurdle was the
etroniter and used his head to better
advantage. Herbert displayed more

staying qualities. Hurdle complained
of a sprained arm, which may have had

something to do with his showing. I

light Called Off.
V--.-« J..-.tjary -The *o.1»iuled *;«ht-

round between Johnny Kl»b*ne» of C.ave-
iaad. reaehera eacht ubamplest, and Utile
Kirk, a local Sghter. via stopped to-day
in the ae'-«nd round to nave the local boy
from being- knocked out-

BOOST AUTO SHOW
IS LATEST WORD

Corrmiittees Named to Keep
Alive Interest Already Shown

in Big Exhibit.

Ijetters in various other forms are'
teaching the business men of the city,
from the members of the "Boosters
Committee" for the Richmond Auto¬
mobile Show to be held at the Horse-
.sliow Building in February. These let.
ters designate the recipient as a com¬

mittee of one to secure twenty-five
other boosters, hence the "boost nS

spirit is permeating every office and
home in the city, and the auto show-
is receiving a great deal of attention-

It is right that the auto show should
be uppermost In the minds of the
people of Richmond for 't will be an

event long to be remembered. It will
oring to Richmond the finest cars of
the leading manufacturers and will
aftord an automobile education not to
to- gain-d in any other way than in
attendance upon such a exhibition.

I>on"t feel slighted if you haven't
been asked to tvecome a booster for the
boosters will get you before the week
is gone.

ASHEVILLE GAME
NOW ARRANGED

Lynchburg Y. M. C A. Quint
Will Play North Carolinians

on January 9.

:. tvchi>iirc. Va. January 1.After jerghty
aegarfctlioiui tre AsbevUie, K C. T. X- C.
A oaaketbaf!. team has aareed to play the
local association quint tw« nun« the flrat

of wlii'-:, la to take plate her« January 1
The rrt-rn «Tarn« »in Da p4a>ed ai Aabevlb«
t*< bruarr
Director W«r-.!.en t« «U1! dickering for

gante» alt the Waahtefrten and Ricbmond
K«aor|at1nt>a and with the Virginia Poly-
.eettnu Institute.
Tw« gaesee have been eereed upan with

the .j-eensboro. V c. aqd Roaneke eaaurSa-
iioaa but ibeae dates have not been Sen¬
nit -: v 4e<ide,i upon yet. The -rn rendt-
.|nn i> valla as to rw.i «Wir.e« «Ith Roanaa«
Ceitogf Virginia Christian Col.ear* end th«
KUrrmor.: A r. o< LyBoheorg. will a.ee be
fives tw\* sames
The quint ha* a.-»»vdr played and won

two frame* with lea-aJ flvea. bat It opens Its

pani schedule Best Salsees < ntgbt at Lea-
Inrion a Ith the V. at f. "aal»f«
The daiea already srebaraleg Miser;
January 4.V. M I at Larilagten.
January S-Aanevlile Y. M. C. A. at Lynch

bare.
JhtMSIJ !--IUmp*en-Sidney CtilMge at

I.yarl-.burg
Janc.o .l-l^avale T If. C A at Lynch-

reeroary li.Randow v Mecca <o;;eg« et
1-rriehenjea;
Fewrwary ¦ AawsefKe T. M, C A. a*

AafieMllt. ,
»'*v earnee certain .».; be tare

aarh wrrh Roaneke T M C a
. .lee* .Heenlboro. T. M. C A.
with Christian Co^ege aad «he SU«
A. O.

BOXING CLUB IS
TO BE STARTED

Baveeal ^rtnej. men af Ttlfl
mtervste* is t.. < heatr* Ms* adtfc a
weg be formed iav>et a »t tore* Hfrk-r,
mm whl.h wSg bs T-satad aw 1 j,|_
-^1-H.e. Wl - Sen a 4,U or

.ha Baseline at wMea ihe Hah win mm ferm-
ai.r fi.-j.ei ¦ ~ ¦ BM ;re-»e Ti ee, BB>
ummm wni v* man> to the arete Oer-

Ter a onerier, anal a
eanip wCi mm was-d

Ul'OTE PRIC KS IH) tWOm s%VI.\U.
Gentlemen..T think the bent way to sell farm producta by parcels

post la for the farmers all over the Ktat.- of Virginia to Ret together arid

advertise In The Times-Dispatch and other leading newspapers In the

State what farm products they have got to sell and the very lowest prices
they can sell them for. so the consumers tan see what a big profit they

can make by buying direct from the farm**-* through the parcels post
Our largest business houses In the United States have been built up

by advertising in th- leading papers of the country, and 1 think If the

farmers will try my !d-a they will soon have the high ' oat of living cut

down a great deal, and also make a bigger prxdit for themselves by sell¬

ing their products direct to the consumers. I remain.
Yours very truly.

JAMES* W. RUFFIN.

\U\KKTIM: 4M) BsU HKII\HI,i: f.OODS.
Dear Sir..I have lived on a large farm and In the city. too. and

understana tne farmer's desire to t.ell and the city housekeeper's need to
buy, but th^re has been no satijfactory way to bring the two together.
Thanks to the parcels post for supplying tne cSBBSCtlna thread^

By nv-ang of the parcels post, the farmer will be enabled to have
regular customers in the larger towns for certain classes of produce that
he can regularly supply. Kor example, butter, eggs and dressed chickens.
He should contract to supply aome housekeeper or boarding house known
to be reliable tmoet farmers know these already), and he should take
care that they are never disappointed In him. His products must be of
the quality he recommends them, for the farmer will Mnd that the city
woman may allow herself to be "put upon'" by the wagon at her door,
and occasionally by her grocer, but she will hardly buy by mall from an

unreliable person, for in buying by mall, unlike from a wagon or store, she
has no chance to examine an article before purchasing.

In disposing of the products not regularly produced, hut yet are staple
and Important, auch as hams, sausage, sparerlbs, etc.. the producer should
advertise these onder the head of classified advertisements In The Times-

Dispatch or other city papers. This will cost only to cents, or 1 cent the
word. In this way. a great number of the irregular products that usually
go to waste could advantageously be sold. By means of advertisements
the boys might realize a neat sum from their surplus crops.the extra
peanuts walnuts, hlckorynuts and popcorn Partridges In season would

bring fancy prices. Why not sell some of their rabbits? The early vege¬

tables, especially tomatoes, could be handled by mall. The girls might
dispose of early spring flowers at Easter, especially Jonquils and violets.

The dried fruits, peas and beans might also be sold. This should rapidly
become a fixed department of the classified advertisements in all papers

It Is essential that the farmer who wishes to make a success of this
method of marketing should be perfectly reliable as to the quality of his
products; also that ht- know how to park them correctly and neatly. In
packing butter, sausage, etc.. he will find the pap»r oyster buckets desir¬

able; also the paper boxes used by confectioners. He should see that a

supply of these is always on hand. It is necessary that a package of
food reach the customer in good condition. Bags would be the best means

of putting up beans, nuts, dried fruits, etc..here is a use for the cloth

sugar bags. I would suggest, too. that a farmer have a uniform style of

packing, so that his packages are In a way distinctive. IW his neat

package be a kind of trade mark. Bs will also find it desirable to have

a rubber stamp, marking his name and address on every package.
V-rv truly vottrs,

MUS. STERL-rXG II. DIGr.S.

advertise prices postpaid.
Gentlemen..Vow that the United states has at last decided to Inaugu¬

rate the parcels post, so long in vogue in England, and of great benefit
and convenience to the country people. It is to be hoped that the country
folks in this country will he quick to see the advantages to be gained by
using the parcels post as a means of sending their produce to town and
their customers, thereby saving themselves many a weary and ofttime*
cold and dreary trip to deliver their atuff themselves. The first grc«t anil
essential thing to be considered in finding a way to seil farm produce
by mall is advertising in a good newspaper what one has for sale that
can be readily sent by parcels post, being careful in wording your ad. In
having produce for sale ''postpaid." so thst the consumer will net hsve
the trouble of having to pay th- carrier upon receipt of the stuff. Se
ondly. contrive so as to have everything uacked in as small and neat

package as possible, thereby making it easier for your mail carrier to

handle, and will most undoubtedly appeal to the exact taste of the city
matron, who as a rule fancies anything neat and nicely put up. In fol¬
lowing thase two rules. one will find that they will ultimately Isasl to

?j.r«s. ("HAKEES II. GAP..rV>r>.

PROntOGR C»X IVCRKtSK HIS mtOFITS.
Mr. Producer, Uncle Sam has a New Year's gift for you that is gong

to be of lasting value to you and all the rest of th.j farm- rs in this coun¬
try. The parcels post will be inaugurated at the beginning of the new
year. You have been hearing about this for a long time. You hav
known of how it has helped the farmers in other countries where it has
been given a fair trial. You have It now yourself. What ar
to do with it? You say at one* that you are going
find juat how you can us." It to the very best advantage

going
busy yourself to

"W hat the parcels post Is going to do for you is to enable vou to put
directly Into the hands of the consumer the surplus small products from
your place at a cost that will not eat up all ttc pro-fits. Isn't this a boon
to you. Mr. Producer?

It has been said that the farmer has nor been getting more than
N per cent of what the consumer has to pav f,,r farm products: cost of
transportation and selling hav.. .-aten up th" other 50 ner cent. Now
you have an opportunity to change all this The Post-Office Department
is trying to help you. "Parcels Post Regulations." a little oamohlrt »-hlch
Uiey have issued for your Instruction, is what you should have to tell
you in detail what you may send, how much you may send, and what it
coats. Get this from the Post-Office Department.

The main points for you to know in the beginning are as follows:
You may send as much as eleven pounds in dne package, same not to
measure more than seventy-two inches in length and girth combined.
You may ship almost anvthine that vou may have to disnose of from the
farm.butter. ergsl dressed fowls, fruit, etc. The nackage must not be
sealed, and must contain name and address of shioDer. Such articles
as would be lik<Iy to injure other mail matter if snilled or broken must,
of course, be packed under certain regulations. If Sour package Is to
be delivered locally.that is. does not have to be handled bv a railroad >>r

steamboat.th? rate la 5 c~nts for first pound and t cent for each addi¬
tional pound. If It Is to be sent within a radius of flftv miles " cents
for first nound and 3 cents for each additional pound. Eonger distances
sl'ghtly Increase rates. Soevial parcels post stamps must be attached
to all packages. You mav Insure package for t\<\ at cost of to cents.

Now. a specific examole- If you live on mall route running Into arood
market, eleven pounds of butter, etc mav he sent direct to consumer for

IT. cents. If less than flftv miles from mark*-i. and not on route running
direct to same. 2i cents for eleven pounds, rompare cost and convenience
of this with what you have now. w. TUCKER.

CRIF.R WITH HEM. OJ T OF PITK.
Gentlerrren..In the olden days, when It was desired to sell something

a crier was sent out to make th* announcement using a ben »o a, trae*
attention To-day the uaily paper is means used bv those who desire
to reach tr>e largest number of people In the shortest' time

As "telling- means selling.- f do not know of a better plan to sell
farm products by mall than to use a plainlv worded advertisement in the
daily paper, advising the consumer juat what you have to offer.

Ther.- are hundreds of families In Richmond who are just as anxious
to buy fron» you as you are to sell to them. It is alt a matter of vour
telling them that yon have it. stating price, quality, how prompt vou
will ship, and be sure hi guarantee the goods and the delivery "Bv mail
prepaid." Is a very attra< tlve slogan.

It will not take long for the housewife to learn the advantares of
dropping a line In response to some advertisement, asid then having the
postman deliver the goods ti> her direct from the farm, with the guar¬
antee of the producer as to Us freshness

As eleven pounds is the maximum weicht that can be mailod In one
p.; i,i.-. and in conaequencc glv» th» lowest rate for shipping would
advise advertising farm products put up in packages of this weight for
convenience and economy.

Following la a aeeeesflon for a batter advertisement-
BUTTE»* BY PARCHES P* M9W.I have be-n told that mv wif» make* the

beat batter in our county. She make* a great d- al more than we
ran use. and we desire to arrange with a '»«¦ families to ship -hem
one» or twioe a week, or dsi'v i SJe«-red bv r.*eCe!« t»oet butter
siiir-cl-nt f.r their needs I It'" ;P.ESSIVE I"ARM Kit It. P 1>. No :.
Qii ktown. Va.

laaVMaM DOalBawT.

BRINK* CITY MlltRF.T TO DOOR OP PRODI CER.

farrr^wnT'h"^ I2*i !mP"tus towards the prosperity of the American
farmer will be handed out to trim by Uncle .«am as a New Year1, gift on

of.",!*7 .:> ,!n thC * ..< l"'st. which will virtually bring the city
markot to ins door for small lots of farm, garden and dairy products,
which would not Justify his taking the day off to drive to town to market
a pound or butter, a quart of strawberries or .i peck of early peas. There
Is too much valuable tim» spent by the average farmer on the read er

Iii wnic." couM br V**"* l" * K'""1 advantage an his farm, and
tail e-vll will largely be eradicated by the parcels post system and while
the axiod wife or the cherry-cheek daughter Is arranging the packages for
our government to take to market for us h- can busv himself with some¬
thing to do on the farm. In DUOS of tramping or driving to town with a
dollar's worth of produce to sail, thus wasting a day. when It could be so
well spent around the barn yard or at the plow; and if the farmer will
Just let the parcels post do hts running around, while he uses thai time
on hts farm, he will he surprised at the end of thy year to see the very
substantial increase in his bank account. "INTEEBROOK."

ADVERTISE I OR \ t MKS.THEV SF.VD BOOKLET.
(lStltlSSiia,.In accordance with your advertisement, I herewith Sub¬

mit my Ideas of "How to Sell Farm Products by Parcels Post"
First The producer should notify the trade ahead of time as to what

he will have for sale. In order to do this, the producer will have to
determine, as near as possible-. jUat what his products will be.

BeeonI After the producer has decided what he will have for sate,
he should get out a neat catalogue, booklet or pamphlet, and llet therein
all the products he will have for sale, setting forth the prices, when the
different products will be ready for sale, etc. He should also add enough
to his selling price to pay for the postage on any product shipped by matt.

Third. When the catalogue is ready for distribution the producer
should insert an ad. in the daily and weekly newspapers throughout the
State or aecttons that he wished to reach advising the catalogue la ready
for distribution, and would be sent to any address desired Immediately by
ma/U Th* ad. should read something llko this:

Our new catalogue, containing prloes of farm products
by parcels post, is ready for distribution, a 2-cent stamp wJM
bring this valuable book to your door by return mall.

If thla plan, as outlined above. Is followed closely. 1t will only be a

matter of a very short while that the rejuctlon in the cost of living will
bo very noticeable. Yours very truly.

GEO. W. MUBRAT.

sem. as YOU advertise.
Gentlemen..T think that before anybody can sell anything It fa Im¬

perative that he should advertise, of course, it pays in the end. It may
be, that Richmond people will not benefit much from the dairy products
by parcels )>ost. as Richmond is blessed by having two markets where
the farther Bella his products direct to the consumer, but In the large and
congested cities In the North is where the people will reap a very Una
harvest, as it w-ill do away with the commission man.

As I said at first, you must advertise, and then sell as you advertise;
I. e.. if you advertise first-class goods, send them, and them only. A baa
reputation Is both easy to make and hard to get rid of. and tf yoo have
a good one. people will always buy where they can rely on the owtjsr.

There is another way. but that is not as good as advertising. That
way is to write to the people. That branch of advertising has bean so

abused that people are very distrustful of the letters.
Summed up. thero is only two good ways to sell dairy products

through parcels post.by advertising In the papers and by selling first-
class goods.

Th.- above is about the only way to sell farm products by parcels
post, in my opinion. Yours truly,

. ELIAS GOttiDDf.

BEST WAY IS TO ADVERTISE IN NEWSPAPERS.
The question of marketing our farm produce is made much easier

through the establishment of the parcels post service.
The question that flrst arises Is. How will r get In touch with the

bayeei for my produce? The best medium is through the classified ad.
column In the newspaper that lias the largest circulation In the ctty or

section that you wish to sell In. Magazine advertising is too general to
give us adequate Mturns.

After you have gained in this way enougrh regular customers to take
the produ¦:<¦ that you have for sale from week to week, it will only he
necessary to insert a small ad. one* a week to call attention to anything"
special that you have for sale, and this will also put you In touoh with

new patrons to take the place of old customers that drop out for various

reasons.
After vou have enough customers to take your prodtrce regularly, then

aee to it that the produce furnished th*m will be satisfactory. For a

satisfied customer will be your btggesr advertisement, and if you do thla
>ou will have plenty of people on your waiting list.

\ nie- fatally business car. be worked up by having an assortment of

produce' to seil for ISJStSnOS. you can supple a number of familiea with a

naek Ute containing enough e?gs. butter and meat or ohicken to last them

,"..'A..;.k Ieat If leSSS and stvep are kept on the farm, arrangementa
n.vi- to kill once a week, and siusage and the different meat cuta

can be sent to your customers as ordered.
Th- same plan can te carried out in the summer by having a variety

of truck for sale and making one package contain an assortment of vege¬
tables that are in demand.

Too much attention cannot be given to your package and packing,
for yea will tin.I that an attractive Dufkar». en the inside as well as out.
will return a larsr-r profit than anything else you can do. The cost of the
package and contents and postal charges should all be figured out se

you will know what the package cost, and then make your price to The

buyer accordingly. , .
.

Your patrons can be kept in touch with tne prices of your offerings by
lett to them once ;i w eck. in which you can call their attention to

With special attention to alwaya have fresh, first-class »r«>duce. with

f ill count and welvht In neat, attractive packages that wi.l Insure de-

Ive-v in rood condition, and being prompt in all deliveries, so as never

to disappoint your customers, will enable you to build up a business In

te;s line that will be verv profitable.
Yours truly. P. D. WITHES.

vi \n < %RD WITH PRH-RS TO KRIEVDS.

Pear Sirs,.In regard to the "Selling by Parrels Post."' you will (tad

Ft***, write your friends a personal letter, stating what you hava fee

sale also how and when to make settlement.
Serond at the flrst of every two weeks or every month aend a printed

card' with pi
' sale. Make crates of liarht weight,

so as to hr-ng the SSSTf/l down. Try to k.-<-p on food terme with the

mall carrier Try not t> give him any trouble and he will help resjfo
selling vour products. Put the sale of vour goods In the P*aers as B«-

Y°Ur KSat* HENDERSON.

SF.R THF HOI SEKEEPF.R IN PERSON.

My idea about Parc els poet Is this; Put an ad. in Th« Times-D.spateh,
as follows

I. .lohn Smith, of -. will call in person next Monday
and give ras ¦ list >f farm product, who-h i will pledge myself
to ma 1 y'.i on d.iv .»r day* most agreeable to you. and what¬

ever I send will be the b st I have at prices suitable to both

parti. I
Then go to BSS the house keeper In person, make your arrgngemSBtS.

and ma 1 rear goods in neat. .-hau. sanitary packages, and set a business

that w 'i stl k bj \-u. Start rieht, do right, and vou will be right
that w.usii a j»AM'T. B RFHAR080V.

tllM MUM l> PSStCSBM 111*! OF.riHT WF\T.

-t'emen..Hsvlng tead -Seven Ways to Sell Farm products" la year
eJondav s Issue, have come to the conclusion that th. producer oaa

o contact with the consumer more di

in any other way For this reason: Th
large and small, and it's up to tne farm,
the housewife s pock'-.bv >k. a:;d he can

paper

;i\ b> parcels post ada. than
. housewife reads the ada, he

te make hla prices suitable
sate do that throueb the nest
MRS .;F^ Tt

".»: West »tre~-

WRITE A LETTER TELLING

"How to Sell Farm Products by Parcel Post*
Farm Product*, etc u iil be r irrittl l>> ninil through the ParcH Pn^t . ommrn* ing lanuarv I Thr effect of the law erill enable

ihe producer to sell direct to the «ou-umrr.

Write .« \rtter. not over 5<J0 wwftaVv |4viref >our ideas of "How to Sell Farm Products by Parcel Post."

SIS.tt Will be Given for the Best l etter. $3.00 Will be Given for the Third Best Letter.

$5.wt Will be given for the Scc .mi Best Utter. %2M Will be Given for the Fourth Beat Utter

$1.00 Will be Given for Each of the Fite Neit Best Utters.

Contest Ends January 5, 1913
Send all letter, to the "PARCEL POST DEPi\RTMENT,"

THE TIMES-DISPATCH, Richnwod, V*.


